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Slow seasonal market wraps up 2008

(January 7, 2008 Hamilton, Ontario) The Hamilton-Burlington area resale market reported a total of
478 units sold in December, indicating a decrease of 27 per cent over the same month last year.
The total unit sales for 2008 are being reported at 12.7 per cent lower than 2007, while new units
listed are 4.3 per cent higher for the year-to-date, according to Multiple Listing Service® (MLS®)
statistics released by the REALTORS® Association of Hamilton-Burlington (RAHB).

December continued the slowing trend that defined 2008, with sales and prices down, and listings
easing, said Bruce King, RAHB President. However, December is traditionally the slowest month
of the year, due to the holiday season and onset of cold weather.

Residential properties sold during December totalled 454 which included 360 freehold properties
and 94 condominiums. Commercial sales for December, including industrial, farm, vacant land and
business, totalled 24 units.

The average price of freehold residential properties sold in the month of December was $255,919, a
decrease of 9.7 per cent over the same month last year, and a decrease of 15.6 per cent over last
month. The average price for all freehold residential properties sold in 2008 was 5.1 per cent higher
than 2007.

In the condominium market the average price of condominiums in December was $179,383, a
decrease of 7.4 per cent over December 2007, and a decrease of 13.5 over last month. The average
price for all condominium properties sold in 2008 was 1.8 per cent higher than 2007. The average
sale price reflects the dollar volume of residential sales divided by the number of total residential
units sold.

Decembers total residential average sales price decreased 12 per cent over the same month in
2007, and the average price for the year to date increased 4.5 per cent over 2007.

The total number of units listed for sale during December was 635, which is less than one per cent
more than were listed in the same period in 2007.

The current state of the economy has been reflected in the real estate market over the past few
months, added King. However compared to markets in the US and larger markets in Canada, the
Hamilton-Burlington housing market performed reasonably well in 2008, albeit below earlier
expectations.

Unit sales reflect all property types including residential, condominiums, commercial property,
farmland and sale of businesses.

Source : REALTORS ASSOCIATION OF HAMILTON BURLINGTON - 01/07/2009

Winter-proofing!

Set up an energy-efficient home:

Four steps to conserve energy in your house
To reduce looming heating and hydro bills,
many people decide to do some simple work to
their house to make it more energy-efficient.
Here are a few things that will save energy, and
make your home a more pleasant place to be.

1. Check that all heating equipment is
operating efficiently. Is everything
burning/firing clean? Are your filters clean?
This maintenance allows air to flow more
efficiently through your home.

2. Check your ducts for blockage and make
sure items like carpets or furniture are away
from vents, but for maintenance you will need
an outside contractor. Check with your energy
providers to see if they have an affordable
maintenance plan where this work is done for
you.

3. Assess your insulation. Is it up to date? Is
there enough for the size of your home?

Check your attic or do a patch test (cutting
into your drywall) to see what kind of
insulation you have. The two things to look for
are the thickness of your insulation and its "R-
Value" _the higher the R-Value, the greater its
insulation power.

4, Look at window seals and any other areas
for drafts. If there is air getting out or coming
in, you will need to do some weatherproofing.
Upgrade to programmable thermostats.
It's a small thing that you can do yourself and
it makes a difference. With this device, you can
automatically lower temperatures at night and
when you're out of the house.

Source: Microsoft Home Magazine

WHAT IS AN Accredited Staging Professionals?

An Accredited Staging® Professional® (ASP®) is a dedicated professional who has studied and learned the proven and powerful
techniques of Staging® homes. An Accredited Staging® Professional® (ASP®) has successfully completed a detailed ASP® course and
passed a required thorough examination on preparing homes for sale. Staged® Homes traditionally present themselves better than the
competition by being clean, clutter-free, and ready to show to prospective buyers. An Accredited Staging® Professional® (ASP®) is

committed to the principles and practices of marketing properties as Staged® Homes. Call Abby (Accredited Staging Professional Real
Estate Agent) for more information and for a FREE DECORATING CONSULTATION FOR YOUR HOME...
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